
Challenge
A Technology Advisor wanted to
become an MSP but faced challenges
building necessary services under his
brand.

EnTelegent Solutions' White Label
Program offered complete service
functionality with minimal
investment and wait time.
The Partner turned MSP signed the
contract, provided a logo and a few
details, and received a custom-
branded package including a secure
web portal, business document
templates, and marketing
collateral for a turnkey experience.

Solution

EnTelegent's White Label program
saved the new MSP time and money
and allowed him to start closing
deals quickly.
The MSP now resells and bills to
smaller MSPs and end-users and
successfully bundles solutions for
retail and franchise groups.

Result

Feedback
"Everything I wanted to develop,
EnTelegent Solutions already had in
place."
- EnTelegent White Label MSP, Midwest
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Technology Advisor Finds Sweet Success
as an MSP with EnTelegent Solutions' 

White Label Program


